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IF YOU ARE INTERESTED IN IMPROVING AND MANAGING
YOUR RELATIONSHIP WITH YOUR CLIENTS, THESE
COURSES WILL HELP YOU TO GET THE KNOWLEDGE AND

SKILLS NEEDED.

CLIENT RELATIONSHIP MANAGEMENT

Client Relationship Management 1: Managing Relationships During
Initiation and Planning (Includes Simulation)

Client Relationship Management 2: Managing Relationships During
Execution and Close-Out (Includes Simulation)

Client Relationship Management 3: Managing Interaction-Based Causes for
Project Failure (Includes Simulation)

COST: $139.50
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